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Safe Harbour statement

Cautionary Statement 
The following presentation is being made only to, and is only directed at, persons to whom such presentation may lawfully be communicated (“relevant persons”). Any person 
who is not a relevant person should not act or rely on this presentation or any of its contents. Information in the following presentation relating to the price at which relevant 
investments have been bought or sold in the past or the yield on such investments cannot be relied upon as a guide to the future performance of such investments. For the 
avoidance of doubt, nothing in this presentation should be construed as a profit forecast.

The information, statements and opinions contained in this presentation do not constitute a public offer under any applicable legislation, an offer to sell or solicitation of any 
offer to buy any securities or financial instruments in First Derivatives plc (the “Company”) or any company which is a subsidiary of the Company. Further this presentation does 
not provide any advice or recommendation with respect to any such securities or other financial instruments. 

The release, publication, or distribution of this presentation in certain jurisdictions may be restricted by law, and therefore persons in such jurisdictions into which this 
presentation is released, published or distributed should inform themselves about, and observe, such restrictions.

Forward-looking Statements 
Certain statements contained in this presentation constitute forward-looking statements. All statements other than statements of historical facts included in this presentation, 
including, without limitation, those regarding the Company’s financial condition, business strategy, plans and objectives, are forward-looking statements. These forward-looking 
statements can be identified by the use of forward-looking terminology, including, for example, the terms “believes”, “estimates”, “anticipates”, “expects”, “intends”, “may”, 
“will”, or “should” or, in each case, their negative or other variations or comparable terminology. Such forward-looking statements involve known and unknown risks, 
uncertainties and other factors, which may cause the actual results, performance or achievements of the Company, or industry results, to be materially different from any future 
results, performance or achievements expressed or implied by such forward-looking statements. Such forward-looking statements are based on numerous assumptions 
regarding the Company’s present and future business strategies and the environment in which the Company will operate in the future. Such risks, uncertainties and other factors 
include, among others: inherent difficulty in predicting customer behaviour; customers may not respond as we expected to our sales and marketing activities; the competitive 
environment; our ability to adapt to technological change; business interruption or failure of our systems architecture and communication systems; problems with implementing 
upgrades to our applications and supporting information technology infrastructure; any failure to properly use and protect personal customer information and data; our ability 
to manage and maintain third party business partnerships; increased regulation of our businesses; changes in laws; any failure to process transactions effectively; any failure to 
adequately protect against potential fraudulent activities; any significant quality problems or delays; the global macro-economic environment; the potential for one or more 
countries exiting the Eurozone; the implications of the exercise by the United Kingdom (the “UK”)  of Article 50 of the Treaty of Lisbon and the disruption that may result in the 
UK and globally from the withdrawal of the UK from the European Union; our inability to attract, retain and develop talented people; our ability to repurchase shares; our 
inability to adequately protect our intellectual property rights; disruptions, expenses and risks associated with any acquisitions and divestitures; amortisation of acquired 
intangible assets and impairment charges; our use of debt to finance acquisitions or other activities; and the cost of, and potential adverse results in, litigation involving 
intellectual property, competition authority, shareholders and other matters. These forward-looking statements speak only as at the date of this presentation. Except as 
required by the Financial Conduct Authority, or by applicable law, the Company does not undertake any obligation to update or revise publicly any forward-looking statement, 
whether as a result of new information, future events, or otherwise.  
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Highlights
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Highlights

SELECTED AS

Best Technology 
2018 

Reinvesting in 
our Business

Strong
pipeline

Winning 
market share

Delivering in 
other 

markets

Accelerated 
investment in 

response to multiple 
growth opportunities

Recognising
our success

Strong growth in 
MSC and healthy 

pipeline as we 
scale operations 

Kx established as 
market leader in 

FinTech

Increasing traction 
in other markets 

through direct 
sales and partners

Strategy on track

+12%

Adjusted EBITDA
£18.1m

+20%

Revenue
£105.6m

 21% growth in recurring software revenue

 Adjusted PAT up 15% to £10.6m

 Interim dividend up 10% at 7.7p per share
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Financial Review
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Revenue sources

H1 2019 H1 2018 Growth

Revenue £63,111 £52,201  21%

Cost of Revenue (£28,399) (£25,609)  11%

Gross Profit £34,712 £26,592  31%

Gross Margin 55% 51%

H1 2019 H1 2018 Growth

Revenue £42,463 £35,636  19%

Cost of Revenue (£33,293) (£25,891)  29%

Gross Profit £9,170 £9,745  6%

Gross Margin 22% 27%

Managed Services & Consulting

H1 2019 H1 2018 Growth

Revenue £105,574 £87,837  20%

Cost of Revenue (£61,692) (£51,500)  20%

Gross Profit £43,882 £36,337  21%

Gross Margin 42% 41%

Group Performance

Kx

Working
with other

technologies

Working 
with our 
own IP

£35,636

£42,463

30,000

35,000

40,000

45,000

H1 2018 H1 2019

Managed Services & 
Consulting revenue (£’000)

£52,201

£63,111

45,000

50,000

55,000

60,000

65,000

70,000

H1 2018 H1 2019

Kx
revenue (£’000)
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Income statement – revenue and gross profit 

£’000 31 Aug 2018 31 Aug 2017 Movement

Software Licenses

Software perpetual licenses 6,615 2,322 185%

Software recurring licenses 23,823 19,618 21%

Total Software license revenue 30,438 21,940 39%

Cost of Software license revenue (5,004) (5,260)

Software Gross Profit 25,434 16,680  52%

Software Gross Margin 84% 76%  8%

Software Services

Implementation and support revenue 32,673 30,261 8%

Cost of software services revenue (23,395) (20,349)

Services Gross Profit 9,278 9,912 6%

Services Gross Margin 28% 33% 5%

Total Software

Software revenue 63,111 52,201  21%

Cost of software revenue (28,399) (25,609)

Software Gross Profit 34,712 26,592  31%

Software Gross Margin 55% 51%  4%

Managed Services & Consulting (“MSC”)

MSC revenue 42,463 35,636  19%

Cost of MSC revenue (33,293) (25,891)

MSC Gross Profit 9,170 9,745 6%

MSC Gross Margin 22% 27% 5%

Software licenses
 Continued penetration as clients make 

Kx a key part of their IT architecture

 Growth of 39% delivering strong margin 
progression of 8%

Software services
 Further Investment in expanded delivery 

capabilities to meet expected client needs

 Growth of 22% in FinTech services held by 
impact of GDPR on MarTech

 Recent wins provides confidence in full year 
performance

Managed Services & Consulting
 Further penetration of client base 

 Gross margin of 22% driven by ongoing 
investment in personnel and skills 
expansion in response to client demand



Slide No 8

Income statement – revenue and adjusted EBITDA 

£’000 31 Aug 2018 31 Aug 2017 Movement

Total Group

Total revenue 105,574 87,837  20%

Total cost of revenue (61,692) (51,500)

Gross Profit 43,882 36,337  21%

Gross margin 42% 41%

Adjusted Operating costs

Total R&D (4,883) (4,285) 14%

(of which capitalised) 3,833 3,766 2%

Sales and marketing costs (15,785) (11,973)  32%

General and admin costs (8,979) (7,735) 16%

Adjusted EBITDA 18,068 16,110  12%

Adjusted EBITDA margin 17% 18%

Summary

 Gross margin growing, up 4% in last 5  
reporting periods

 Corresponding increase in gross profit 
invested in:

 Additional R&D (14% per annum)

 Additional sales (50% per annum)

 Additional infrastructure (19% per 
annum)

 Above achieved while delivering adjusted 
EBITDA increase of £4.5m or 15% per annum

 Fiscal discipline of investing while delivering 
growth in profits
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Income statement – profit and earnings 

£’000 31 Aug 2018 31 Aug 2017 Movement

Adjusted EBITDA 18,068 16,110  12%

Adjusted EBITDA margin 17% 18%

Additional administration costs

Acquisition related costs (1,582) (1,364)

Share-based payment costs (1,543) (1,006)

Depreciation and amortisation (4,774) (4,218)

Amortisation of acquired intangibles (1,846) (2,335)

Operating profit 8,323 7,187  16%

Net finance and assoc. costs (765) (880)

Profit before tax 7,558 6,307  20%

Income tax (1,626) (1,729)

Profit for the period 5,932 4,578  30%

Earnings per share (diluted ) 21.7p 17.1p  27%

Adjustments

Acquisition related costs 1,582 1,364

Share based payment costs 1,543 1,006

Amortisation of acquired intangibles 1,846 2,335

Finance and associate 52 391

Tax effect of above (384) (466)

Adjusted profit for the period 10,571 9,208  15%

Diluted average shares in issue (m) 27.3 26.8

Adjusted EPS (fully diluted) 38.7p 34.4p  13%

Operating Profit
 Operating profit up 16% to £8.3m 

 Increased software amortisation (£0.2m) and 
depreciation (£0.3m)

Adjusted Earnings
 Adjusted EPS increased by 13% to 38.7p (H1 

2018: 34.4p)

 Shares in issue increased due to exercise 
of employee share options

Reported Earnings
 Reported profit after tax up 30% at £5.9m 

(H1 2018: £4.6m)

 Reported diluted EPS up 27% at 21.7p (H1 
2018: 17.1p)

Taxation
 Reported tax rate fell to 22% from 27% 

 Reduction mainly due to U.S. tax 
reforms
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Investments for growth
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Discretionary

(£16,186)

£9,763

£2,567

(£2,259)

(£4,316)

(£7,431)

(£3,833)

(£2,465) (£24,160)

11

Cash flow bridge

Operating cash flow 
(exc. tax) £13.5m
 Cash to adjusted EBITDA  

conversion: 74%

Debt headroom
 Net debt £24.2m (FY 2018: £16.2m)

 0.6x consensus adjusted EBITDA

 25x interest cover

Discretionary expenditure
 £4.1m deferred consideration (H1 2018: £1.2m)

 £3.3m ventures funding (H1 2018: £3.1m)

 New office premises, Belfast, Newry, 
Philadelphia

Opening
net debt

Closing
net debt

£000s

Operating 
cash flow

Share
issue

Interest & 
foreign 

exchange

Dividends

Acquisitions of 
subsidiaries & 

investments

Software 
development

Capital 
expenditure
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FD overview
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FD’s journey

1996
Founded

2002
IPO

2009
Software 
division 
formed

2009
Vendor 
Services and 
Managed 
Services 
launched

2014
Acquisition of 
Kx Systems 

MarTech 
Software 
launched

2017
Kx for Retail 
launched

2009-2014 2015-present 1996-2009

Revenue % - 2002 Revenue % - 2012 Revenue % - 2018

Software
29%

Consulting
71%

Software
60%

Consulting
40%

Consulting
100%

Deep data science expertise

http://www.google.com.sg/url?sa=i&rct=j&q=&esrc=s&source=images&cd=&cad=rja&uact=8&ved=0ahUKEwiambvsrqXZAhVGr48KHYlCDzEQjRwIBw&url=http://www.pngpix.com/download/cisco-systems-logo-png-transparent&psig=AOvVaw1opRAUgQ0aX90HC4Vzs9ux&ust=1518696323462067
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The path we are on

Strategic Goal
Grow with high quality 
repeat revenue

Strategic Goal
Deliver growing  sustainable high 
margin revenue base

Strategic Goal
Increase TAM and 
penetrate to provide 
high margin revenue 
base

Exploit Kx technology’s 
leading position in 

Capital
Markets software

Become a 
leading global 

Capital Markets 
practice

Use Kx’s 
performance 

advantages to 
penetrate other 

markets

Strategic Outcome
Transitioning to highly sustainable long 
term high margin revenue base with 
growing delivery capability into enormous 
addressable market
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Revenue and EBITDA growth

Revenue

 Consistent period-on-period revenue growth for 
last six years

 CAGR of 27% from 2013 to 2018
 Growth accelerating since acquisition of Kx in FY 

2015 to CAGR of 31%

Adjusted EBITDA

 Consistent period-on-period growth in 
adjusted EBITDA since 2015 

 CAGR of 24% since 2013 reflecting investment 
for future growth

 Growth accelerating since 2015 to CAGR of 30% 

£5,216

£5,250 £6,214

£10,761

£13,567

£16,110

£6,352
£7,235

£9,235

£12,495

£15,190

£18,016

2013 2014 2015 2016 2017 2018

2013

2018
CAGR +24%

2013 - 2018

2015

CAGR +30%
2015 - 2018

£27,599

£34,831

£37,506

£53,834

£72,356

£87,837

£28,870
£35,521

£45,710

£63,199

£79,341

£98,205

2013 2014 2015 2016 2017 2018

2013

2018
CAGR +27%

2013 - 2018

2015

CAGR +31%
2015 - 2018
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Managed Services & Consulting
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Managed Services & Consulting performance & key metrics

£32.9

£30.6

£35.6

£38.5

£42.5

22%
24%

27%
26%

22%

0%

5%

10%

15%

20%

25%

30%

£30

£35

£40

£45

£50

£55

H1 2017 H2 2017 H1 2018 H2 2018 H1 2019

Managed Services & Consulting
revenue and gross margin (£m)Managed Services & Consulting

H1 2019 H1 2018 Growth

Revenue £42,463 £35,636  19%

Cost of Revenue (£33,293) (£25,891)  29%

Gross Profit £9,170 £9,745  6%

Gross Margin 22% 27%

Commentary 

 Revenue growth 19% (40% of Group revenue) driven by increasing scale and breadth of services provided

 Growth drivers include regulatory compliance and market structural reform, driving operational efficiency, and providing 
competitive advantage

 Key account management approach driving more strategic conversations and enabling cross selling

 Growing pool of data scientists, plus continued investment in sales and operations

 Competitive advantage achieved through award-winning training programme

 Penetration is 0.05% of a $218bn addressable market (Gartner estimate)
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Investment in the business

Belfast Newry PhiladelphiaToronto

Expanding
offices to
support 
growth

Continuing 
recruitment to 
seed future 
growth
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Growth priorities

Growth
Priorities

How We Will 
Enable Growth Recruitment and 

training to drive 
organic growth

Key accounts focus 
to maximise 

opportunities

Harvest
IP

Become a 
leading global 

capital markets 
practice

Our Strategic 
Goal

Near-shore 
& managed 

services

Create new 
practices & 

expand range of 
services
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Opportunity for market share gains

442,000 377,757 371,519 260,000 200,364 193,077 162,553 119,291 117,225 100,000 87,000 22,383 18,500 17,200 13,000 12,000 1,600

= 50,000 staff members

Commentary

● Total employees of major outsourcers is 2.5 million people

● FD’s total employees represents less than 0.1% of the marketplace

● FD well placed to benefit from high quality, cost competitive location in Northern Ireland 

● Growth in near shore provides benefits to FD including employee synergies, visibility over recurring revenue and deeper 
client relationships
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Major contract wins in period

Tier 1 US Investment Bank to meet European 
reporting obligations

Tier 1 U.S. investment bank

To support and manage trade and other 
financial data

European financial services client

To assist with mission-critical projects and 
regulatory compliance

Major North American bank
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Software
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Software performance

H1 2019 H1 2018 Growth

Recurring £23,823 £19,618  21%

Upfront £6,615 £2,322  185%

Licenses £30,438 £21,940  39%

Services £32,673 £30,261  8%

TOTAL £63,111 £52,201  21%

FinTech H1 2019 H1 2018 Growth

Recurring £13,335 £12,185  9%

Upfront £6,267 £2,090  200%

Licenses £19,602 £14,275  37%

Services £20,650 £16,937  22%

TOTAL £40,252 £31,212  29%

MarTech H1 2019 H1 2018 Growth

Recurring £9,780 £6,890  42%

Upfront — —

Licenses £9,780 £6,890  42%

Services £10,009 £11,370  12%

TOTAL £19,789 £18,260  8%

Other H1 2019 H1 2018 Growth

Recurring £708 £543  30%

Upfront £348 £232  50%

Licenses £1,056 £775  36%

Services £2,014 £1,954  3%

TOTAL £3,070 £2,729  12%

42%

58%

H1 2018

Licenses Services

48%52%

H1 2019

Licenses Services
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Software key metrics

Software Revenue (£m)

£16.5

£22.2 £21.9

£26.5

£30.4£23.0

£26.5

£30.3
£33.2 £32.7

£39.5

£48.7

£52.2

£59.7

£63.1

£12

£22

£32

£42

£52

£62

£72

H1 2017 H2 2017 H1 2018 H2 2018 H1 2019

License Services Total

Software Margins

75%
77% 76%

82%
84%

32%

28%

33%
31%

28%

50% 50% 51%
54% 55%

20%

30%

40%

50%

60%

70%

80%

90%

H1 2017 H2 2017 H1 2018 H2 2018 H1 2019

License Services Total

28% p.a.

17% p.a.

43% p.a.
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Rise of in-memory computing & streaming analytics

BLOCKCHAIN IOT / EDGE

CLOUD

MACHINE 
LEARNING / AI

PREDICTIVE 
ANALYTICS

CYBERSECURITY

 By 2019, 75% of cloud-native application development 
will utilize IMC 

 By 2019, 50% of analytics queries will be generated 
using search, natural language query or voice, or will 
be auto-generated

 By 2022, over half of data and analytics services will 
be performed by machines instead of human beings

In-Memory Computing (IMC) and Streaming 
Analytics Forecasted developments

 By 2021, AI augmentation will generate $2.9 trillion in 
business value and recover 6.2 billion hours of 
worker productivity

Significant data growth expected to 2020 and beyond

2005 2013 2020Year

130 exabytes

4,400 exabytes

550 exabytes
c.20%

100 exabytes
c.2%

2,565 exabytes
c.6%

17,600 exabytes
c.40%

44,000 exabytes

Total Data Data in cloud Target Rich Valuable Data 
(on-prem & cloud)

• In Memory Computing and Stream Processing 
is pervasive

• Stream Processing is being added to a diverse 
set of products

• Kx can be utilized across all of the key areas 
of digitization

Digitisation of business 
driving exponential 
growth in demand for 
faster performance and 
real-time insight
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Our technology stack

Kx core
time-series 

database

Cyber Edge
IoT Machine

Learning

Finance

TelcoMarketing

Utilities

Mfg.

Retail

Vertical Solutions

Horizontal Platform

Database Layer

The world’s fastest 
in-memory database 
& streaming analytics 
engine

Horizontal and vertically 
scalable platform

Used for:
● Machine Learning
● Edge Computing
● IOT
● Cyber
● Cloud Computing

Built and 
deployed 

by 
scalable 
pool of 

data 
scientists 

Hybrid/Corporate
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Kx technology – “it’s about time”

Power Pace Precision

• Small code base (c. 500 KB)
• Unique language, q

• Combines streaming, in-
memory and at rest analytics 
capability 

• Same code handles all the 
above

• Optimised and tightly 
integrated enterprise 
platform

• Ease of third party 
integration

From Chip to 
Edge to Cloud

 Reduces processing time from 
hours / days to seconds / 
minutes compared to other 
technologies

 A single Kx core can produce 
the equivalent performance of 
hundreds of competitor cores

Benefits Benefits Benefits
• Lower total cost of ownership, 

particularly power costs
• Greater speed of solution 

development

• Lower total cost of ownership
• Increased confidence in 

analytics output

• Single support call and 
reduced complexity

• Lower risk
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FinTech software



Slide No 29

FinTech performance

46%

54%
49%

51%

Revenue Mix

Licenses Services

H1 2018H1 2019

FinTech H1 2019 H1 2018 Growth

Recurring £13,335 £12,185  9%

Upfront £6,267 £2,090  200%

Licenses £19,602 £14,275  37%

Services £20,650 £16,937  22%

TOTAL £40,252 £31,212  29%

Drivers impacting verticals

 Cloud adoption gathering pace - strong data management systems and expertise key to cloud adoption

 Market operating in environment of heightened regulation and control requiring centralisation and performant access 
to data delivering increased momentum to surveillance sales

 Continued penetration of Kx as leading core market data infrastructure resulting in large enterprise sales across client 
base

 Realisation real-time analytics and machine learning are core parts of required infrastructure providing continual 
expansion in existing customer base.

 Capital market spending has strong focus on technology; 2018 spend $260 bn growing at 4.2% p.a. (Source: Cellnet)



Slide No 30

Leading FinTech innovation

On-premise

Hybrid

Public Cloud

Kx for Flow

Kx for Analytics

Kx for Surveillance

Kx for Regulation

• Market Neutral FX Trading
• Direct Access to deep pools of 

liquidity

• Real-time, streaming and 
historical analytics

• Pre-built analytics for profitability 
analysis, best execution & TCA 

• Tailored for banks, brokers, 
exchanges and regulators 

• Extensive library of scenarios

• Extensible, data-driven reporting 
solutions for prudential, conduct-
related, and other market structural 
reforms 
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MarTech
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MarTech performance

38%62%
49%

51%

Revenue Mix

Licenses Services

H1 2018H1 2019

MarTech H1 2019 H1 2018 Growth

Recurring £9,780 £6,890  42%

Upfront — — —

Licenses £9,780 £6,890  42%

Services £10,009 £11,370  12%

TOTAL £19,789 £18,260  8%

Drivers impacting

 Buying cycle now occurring online, before sales is engaged, need to identify customers in these early stages 

 Business awarded to the first to reach the customer with a viable solution more than 50% of the time

 Market adoption of B2B predictive analytics continues. Projected $20 bn market by 2020 (source: Marketsandmarkets)

 Market moving away from “individual widgets” to solve a marketing problem and towards more holistic solutions such 
as the Kx platform

 ABM platform adoption growing due to the results driven by market leaders like the Kx platform.

 Changing regulatory landscape leading buyers to concentrate with their trusted established partners like the FD Group.
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MRP Prelytix - delivering results
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Forrester recognises MRP as a leader

MRP leads with AI-powered insights, 
orchestration, and engagement. MRP 
leverages its legacy in predictive 
analytics to model, rank, and 
recommend target accounts and 
contacts and then create and 
execute dynamic engagement 
workflows.

MRP is best for marketers pursuing a 
long-term vision of machine-driven 
marketing. MRP offers a wide range 
of managed services to help 
marketers with this transformation.

“
“

“
“
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Other Sectors
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Other sectors performance

28%

72%

34%
66%

Revenue Mix

Licenses Services

H1 2018H1 2019

Other H1 2019 H1 2018 Growth

Recurring £708 £543  30%

Upfront £348 £232  50%

Licenses £1,056 £775  36%

Services £2,014 £1,954  3%

TOTAL £3,070 £2,729  12%

Drivers impacting verticals

 Growth of technology enabled devices has seen data explosion resulting in more complex data

 In-memory is pervasive for streaming analytics, it cannot be done in relational databases

 The IoT market is evolving and in-memory is key to supporting both device and edge computing 

 Market approach of OEM / royalty deals (‘Kx Inside’), while slow to build, will provide strong sustainable revenues in 
future periods

 The Analytics and Business Intelligence markets are now demanding performant infrastructure with deeper analysis 
and insight (the advent of machine learning and AI)
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Expansion into new verticals increasing TAM

Semi
conductors

Industries underpinned by scalable Kx analytics software

Core strength

Capital 
Markets

Surveillance 

Liquidity 
management 

Robotics

Market data 
management

Digital 
Marketing

Predictive analytics 

Gamification

Advertising targeting 

Click stream analysis 

Sensor data 
management

Machine 
benchmarking 

Asset management

Predictive 
maintenance

Telco

Network 
optimisation

Network monitoring 

Customer analytics 

Proximity marketing 

Gaining significant traction Recent contract wins in new verticals further driving TAM  

C
lie

n
ts

 &
 p

a
rt

n
e

rs
 

Manufacturing

Process 
Optimisation

Machine 
optimisation

Connected cars

Predictive 
maintenance

Pharma

Regulatory 
reporting

Predictive analytics

Drug trial capture

Medical diagnostics 

Utilities

Smart meter 
analytics 

Customer behaviour

Weather prediction

Usage forecasting 

https://www.google.com.sg/url?sa=i&rct=j&q=&esrc=s&source=images&cd=&cad=rja&uact=8&ved=0ahUKEwix6L2BrqXZAhVBro8KHdBaBMwQjRwIBw&url=https://www.prnewswire.com/news-releases/cme-group-launches-the-futures-institute-to-help-develop-traders-in-the-futures-markets-300019901.html&psig=AOvVaw3C-L3gw7ufm9hmt5qglM8k&ust=1518696032760402
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http://www.google.com.sg/url?sa=i&rct=j&q=&esrc=s&source=images&cd=&cad=rja&uact=8&ved=0ahUKEwiambvsrqXZAhVGr48KHYlCDzEQjRwIBw&url=http://www.pngpix.com/download/cisco-systems-logo-png-transparent&psig=AOvVaw1opRAUgQ0aX90HC4Vzs9ux&ust=1518696323462067
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Major wins during H1 

S E N S O R
A N A L Y T I C S

Kx will be embedded in 
Survalent’s product, 

allowing its customers to 
access advanced 

analytics on sensor data. 
Expected to be launched 

in H1 2019 across its 100’s 
of global utilities clients 

U T I L I T I E S

Kx, working with CGI, has 
been selected to deliver a 

next-generation electricity 
information exchange for 
Fingrid, the transmission 

system operator for Finland. 

I N D U S T R Y
4 . 0

Kx announced an OEM 
agreement with BISTel, a 
leading provider of smart 

manufacturing solutions, for 
the use of Kx for Sensors and 

kdb+ in its product line.  
Clients include Samsung, 

Toshiba and SK Hynix
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Our goal and the pillars for Kx Ventures

A range of initiatives geared to 
academia and designed to 
showcase our technology

We operate academic licenses with 
leading universities such as MIT, UC 
Berkeley and Princeton

We bring the technology and our 
high-potential partners bring 
domain expertise. Together, we can 
deliver solutions to market fast

We have a pipeline of exciting 
opportunities in this area

We are building strong alliances 
with key industry players through 

OEM agreements

This allows us to leverage their 
brand and global sales reach

We are working in partnership with 
leading organisations to provide 

innovative, new commercial 
products and services

Growing the Kx 
Ecosystem

Agile Access to New 
Markets

Drive long-term, high margin software revenues by promoting Kx as a 
disruptive technology across multiple industries
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Kx Ventures - working with disruptive companies
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Retail 2

Gaming 1

Telco 3

Marketing 5

41

Global contract wins and developing pipeline

Advanced Computing 9

Automotive / Racing 6

Utilities 9

Manufacturing 20
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Summary and Outlook
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Summary and outlook

Positive momentum and revenue and adjusted EBITDA expected to be slightly 
ahead of FY 2019 consensus forecasts

 Massive addressable market for both Kx technology and our MSC practice

 Strong revenue growth and high software margins enabling us to reinvest 
back into the business

 Kx’s unified platform and leading edge capabilities enabling disruption 
across multiple industries including IIoT, utilities, automotive and telecoms

 Increasing scale and breadth of services coupled with key account 
management approach enabling us to deepen client relationships
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Appendix
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Reconciliation of current and prior cost allocations 

Six months to 31 August 2018

H1 2019
(prior)

Sales and 
marketing

R&D
Other 

Income
H1 2019 

(current)

Revenue £105,574 £105,574

Cost of sales (£77,069) £14,327 £1,050 (£61,692)

Gross profit £28,505 £43,882

Other income £364 (£364) -

Net R&D - (£1,050) (£1,050)

Sales & marketing - (£15,785) (£15,785)

Admin expenses (£20,546) £1,458 £364 (£18,724)

Operating profit £8,323 £8,323

Six months to 31 August 2017

H1 2018 
(prior)

Sales and 
marketing

R&D
Other 

Income
H1 2018 

(current)

Revenue £87,837 £87,837

Cost of sales (£62,778) £10,759 £519 (£51,500)

Gross profit £25,059 £36,337

Other income £596 (£596) -

Net R&D - (£519) (£519)

Sales & marketing - (£11,973) (£11,973)

Admin expenses (£18,468) £1,214 £596 (£16,658)

Operating profit £7,187 £7,187
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Contact Us
New York  +1 (212) 447-6700 info@firstderivatives.com
Europe +44 (28) 302 52242 www.firstderivatives.com
Asia-Pacific +61 2 9477 0200

+65 6592 1960

FD provides a range of brochures on its products and services. 
For more information please contact us via our website or the above numbers

First Derivatives plc

Understanding where you are and where 
you want to be; learning together; and 

remaining flexible and adaptable in 
implementation

“

This information is subject to change without notice and is offered for information purposes only.
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